
LS-14093 ST 05/19

TM LIFESECURE INSURANCE COMPANY

Swift & Seamless Selling: Quote and 
Apply for 3 Products in One Simple Step
Selling ancillary benefits shouldn’t be complicated. LifeSecure makes it easy for you to sell faster, increase your productivity, 
and grow your earning potential.

For example, take our combined quote and application tool – simply enter your client’s information once to receive quotes 
and apply for multiple products. It doesn’t get much easier than that!

Apply

Enter your client’s information Select your products Click “Apply”- - - - - - - - - - - - - - - - - - - -

Products not available in all states. For Agent Use only. Not for Solicitation Purposes. LifeSecure Insurance Company — Brighton, MI

Accident 
Pays cash benefits based on actual medical expenses for covered injuries – regardless of any other insurance.

Why LifeSecure?
•	 Reimbursement model – higher payouts than scheduled benefits
•	 24/7 benefits – on-the-job and off-the-job coverage
•	 Perfect for families with young and active children

Critical Illness 
A lump-sum benefit to provide financial support when it’s needed the most.

Why LifeSecure?
•	 Coverage for 9 conditions, including skin cancer
•	 Unlimited lifetime benefit maximum – benefits can be used more than once to cover multiple 

illnesses or the reoccurrence of the same condition 
•	 Coverage for the whole family - including a spouse/partner and dependent children
•	 Return of premium benefit

Hospital Recovery 
Provides a daily cash benefit following a hospital stay to provide relief from unexpected expenses to 
help with recovery.

Why LifeSecure?
•	 Family protection – separate Benefit Banks for each covered family member
•	 Coverage includes treatment in an observation unit (in certain states)
•	 Benefit-enhancing riders for ER and ambulance, major diagnostic exams, and rehabilitation 

facilities
•	 Simplified application with just 4 health questions and few decision points
•	 Consideration for Type II Diabetes

LifeSecure’s ancillary products can extend your client’s health coverage and provide flexible financial support for 
out-of-pocket expenses that aren’t covered by major medical plans.


